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The Partners — Private Sector
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The Partners — Public Sector
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Promotion — on-line
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Don't just Meet the Buyers
Solve their problems

5 steps 10 gaining new
business

- Register Tor Meet the Buyers asa
supplier

Gatwick piamond Meet the Buyers brings local, regional and'national o ﬁm;i@ma to be there and
buyers together with local pusinesses in the region.

= s = « Submit your relevant products and
Now in our 47th year, Gatwick piamond Meet the Buyers creates new semvices
pusiness for those that take part. . we will match you with the relevant '}

Buyers Q %
5 . . : ) « Useyour dedicated appointments to m

Over £22.5m of business 1S estimated 10 have been created since qet yourselt connected Wit the types [
201 0 c\z(_“?‘uyers you want to do pusiness ,

In 2017, there will be more than Z,ODD-sales meetings at the Mest
the Buyers event in Qctober

Monq
— 1€ Buyers

Sy ., ks
m COMewtthegy,,
i My e LTS

Meet some of the buyers

N Je
'& S Byt

www.GatwickDiam
ond
MeetTheBuyers.com - 01293 813889 - @gdM
- @gdMeettheBuyers20
17



Promotion — media

P L A T N U \Y
The widest-read
business publication

E FEATURES FINANCE LEGAL INSURANCE TRAVEL MOTORING MARKETING EDUCATION TABLETALK Q

The Platinum Publishing Group launched our first title in 2014 and Platinum Business Magazine took the region by
storm and is now the largest circulation business magazine in the country. Since then we have launched three
further titles that are the official publications of the region’s Chambers of Commerce. All Platinum titles are
renowned for being informative, relevant and highly entertaining with editorial written by some of the most
prominent business leaders from some of the UK's largest companies.

Always fresh, always relevant, always irreverent.
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Seminars

_ J i # gatwickdiamond

7t June 2017 Canon Pitching, Presentation and Networking: Capitalise  Colin Spiller Meet the Buyers
on “Meet the Buyer” events

14t June 2017 Denbies Wine Estate  Effective Sales Processes & Practices Tim Rylatt
7th July 2017 East Sussex National  Effective Sales Processes & Practices Tim Rylatt
14t July 2017  Roffey Park Exploiting International Business Opportunities DIT

FICCI
25t Oct 2017 Ardingly College Digital & Social Media Marketing Matt Turner
14 Nov 2017  Amex Stadium (tbc)  What do you say after you say ‘Hello’? David Mellor

To be confirmed...

September - Understanding Procurement: Airport Based Business - AirServ
September/October - Inspiring & Delivering Innovation - SINC
September/October - Understanding Procurement: Public Sector & Government — CBC, HDC & MSDC and the Home Office
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Venue Partner
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Buyer Zones
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¢ Manufacturing & Innovation
# Public Sector & Utilities

4 Construction & Infrastructure
® Services

¢ International
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Buyers to date

# gatwickdiamond
Meet the Buyers

canon - o

rCrawIey

Borough Council

AIRPORT FACILITIES GROUP

PROUD TO SUPPORT ‘ v The i Wl
JJEXPORTING people's
» IS ) DA :tley pension
|GREAT @

NNNNNNNNNNNNNNNNNNNN GATWICK EXPRESS
THAKEHAM
www.GatwickDiamondMeetTheBuyers.com - 01293 813889 - @gdMeettheBuyers2017

.

frg A

AR

He=p)

SE

F I CCI A 4




The Matching Process
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Buyer
states
needs

|dentify Meetings
matches

Buyer Supplier
states states
problem products
to solve & services
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